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“It cannot be rip-and-replace.  No one is going to go for that.  It has to be pure integration with whatever you have.”

                                                             Rick Park, Director, Computer Generated Solutions
If you have been looking for web initiatives or projects that take an integrate and leverage approach to host applications, be sure to ask about your prospect’s enterprise portal and assess their need for integrating host applications.

A quick look at the graphic below will show how the mainframe host application fits in relation to a company’s application server and other key pieces of an Internet/ Web application infrastructure.

Here, NetManage provides an essential function by solving the portal’s “last mile” connectivity problem to mainframe applications.

In this business scenario, we complement the application server.


For more information, read this recent InfoWorld article, “The New Enterprise Portal”, (for the graphics version, download this PDF).  Read it to understand:

· How early enterprise portals have evolved to become the nexus for a new breed of integration and application development.




· Why enterprise portals became one of the few IT projects to survive the economic downturn and why they continue to be funded.




· Who are the key portal players.




· What key implementation issues do IT Managers face (and how we can help).




· What industry and open-based standards are being proposed to ensure “portlet” interoperability.

Want to see your name in lights? Shoot me an email or voicemail with your Sales QuickTip!

Have an insight, idea, question, or comment? Go to our sales discussion and collaboration web site: http://soapbox.netmanage.com and let your voice be heard.

Good Selling,

Mark Ouyang
Sr. Manager, Sales Enablement
Phone: 408-342-7116

	

	


